$1.1 Billion FNMA/FHLMC
Bulk Servicing Offering
Exclusive Offering: MVA #1375
Dated December 7, 2016

Bid Deadline: 5pm CT Tuesday December 20, 2016

Private and Confidential

$1.1 Billion Bulk Servicing Offering #1375
MorVest Capital is exclusive agent of the Seller to bring you this $1.1 Billion GSE mortgage servicing portfolio offering. The
Seller is a well-established independent mortgage company and will be providing full representations and warranties for the
loans included in this offering. The Seller has previous experience as a seller of MSRs.
This offering contains confidential and proprietary information regarding the Seller and the recipient may not disclose,
duplicate or publish any of the contents herein with written permission. The data included in this offering was provided by
the Seller as of 11/30/2016. While the Seller believes the information provided is reliable, no representation or warranty,
expressed or implied, is made as to the accuracy and completeness of the information, and MorVest did not audit or
otherwise independently verify any information contained herein. Prospective buyers should conduct their own due diligence
and analysis of the information. Neither Seller nor MorVest make any representations or warranties as to whether the
servicing portfolio or financial condition of Seller has materially changed from the offering date to the date the sale may be
consummated.
Interested parties should contact one of the Seller representatives listed below with any questions on this offering. Loan level
data will be furnished only under an NDA. Please do not contact the Seller directly without express written permission.
Please note that written bids should be emailed and received no later than:
5pm Central Time Tuesday December 20, 2016.

Chris Negri
cnegri@morvestcap.com
303-918-9596

David Fleig
dfleig@morvestcap.com
281-980-0757
www.morvestcap.com

John Sullivan
jsullivan@morvestcap.com
972-315-0126

$1.1 Billion Bulk Servicing Offering #1375
Offering Details/Disclosures:
Servicing System: Seller uses Dovenmuehle as subservicer of the entire portfolio; DMI utilizes the Black
Knight Servicing System.
Servicing Files: Seller advises that the loan files are available in imaged form; hard copy of Notes and Deeds
also available.
Property Taxes: 100% of loans have life-of-loan, fully transferrable tax contracts with First American.
Flood Certifications: 100% of loans have flood determinations and tracking contracts with Service Link and
Core Logic.

MERS: Seller advises that all of the loans are registered with Mortgage Electronic Registration System
(MERS).
PMI Companies: Only 275 loans with MI; Arch (25%); MGIC (17%); Radian (14%); eight others (44%).
Average 12 Month Escrow Balance: The calculations shown are estimates provided by MorVest based on
HUD aggregate accounting methodology and Regulation X.
Interest on Escrows: Buyer should verify interest on escrow requirements as it impacts their firm.

Offering Details/Disclosures (continued):
Acceptance Criteria: The acceptance of an offer by the Seller will be made based on:
1. Timely receipt by Seller representatives of a written letter of intent with details of the terms and
conditions thereof;
2. Price offered for the servicing rights;
3. Financial strength and quality of the current servicing performed by the Buyer;
4. Ability of Buyer to perform within the guidelines for closing, sale and transfer. Seller has advised
that it would prefer a sale date on or before January 31, 2017. Portfolio transfer date will be
subject to investor approval, subservicer transfer guidelines and otherwise the agreement of
the parties.
5. Seller reserves the right to reject any or all offers for any reason whatsoever.
Qualifications of Purchaser: The successful bidder must be an approved FNMA and FHLMC Seller/Servicer
in good standing with the requisite financial and operational resources necessary to complete the
transaction. The Investors will require written approval to complete the transfer and as a condition of that
approval, may require financial statements and servicing experience of the Buyer, and an explanation of
how the Buyer will adjust its servicing staff and operations to properly service this portfolio.

